
A  P R A C T I C A L  G U I D E  F O R  Y O U R  S E C O N D  A C T

The SecureLegalBuilder
Blueprint
How to build a second income in your 60s - without a boss, without

tech headaches, and without chasing friends and family.

You do not need to start over. You need a simple offer people already need, a system that

does the heavy lifting, and real conversations - not pressure. This short guide shows you how

that fits together, step by step.

Prepared by Lou Webber  |  LLWebber.com

For adults 55+ who want more options in retirement - and a reason to stay in the game.
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S TA R T  H E R E

A second income after 60 is about options, not greed
Most people do not reach their 60s dreaming of getting rich. They reach their 60s wanting

breathing room - and finding less of it than they expected.

Prices keep rising. Savings have to stretch further than anyone planned. And for a lot of capable,

experienced people, there is a second problem nobody talks about: retirement can feel smaller than the

life that came before it. The skills are still there. The work ethic is still there. The purpose is what goes

missing.

A well-built second income answers both problems at once. It adds money coming in each month, on

your schedule. And it puts your experience back to work helping other people - which, for most of us, is

the part that actually feels good.

Who this blueprint is for

A straight word before we go further: nothing in this guide is a promise of income. Results

depend on effort, consistency, and time - like anything worth doing. What this guide does promise

is an honest look at a system that removes the parts most people fail at.

You are 55 or older and not ready to be done contributing✓

You want extra income without asking anyone for a job✓

You are comfortable talking with people - and done with hype✓

You would rather follow a proven system than invent one✓

You want to protect your family while you build, not after✓
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T H E  C O M PA N Y  B E H I N D  I T

LegalShield, in plain facts
A blueprint is only as good as the company standing behind it. This one is not a start-up, a

trend, or somebody's side project - it is a company that has been helping families reach a

lawyer for more than fifty years.

It began with one man's legal bill. In 1969, Oklahoma insurance salesman Harland Stonecipher was in a

car accident that was not his fault - and still found himself facing legal fees he could not afford. Three

years later, in 1972, he founded Pre-Paid Legal Services in Ada, Oklahoma, on a simple idea: ordinary

families should be able to call a lawyer the way the wealthy always could - without checking their bank

account first. That company is LegalShield today.

Since 1972
Founded in Ada, Oklahoma, as Pre-Paid

Legal Services - the company known today

as LegalShield. Over fifty years in business,

and still growing.

4.5 million
People covered by LegalShield across North

America - plus 140,000 businesses that count

on it too.

50 states + Canada
A network of dedicated provider law firms in

every U.S. state and in Canada, with lawyers

averaging 22 years of experience.

Paid daily
Associate commissions are paid daily, by

direct deposit - exactly as written in

LegalShield's own compensation plan.

~150,000 calls a month
From members asking for legal help. More

than 36 million requests for legal assistance

have been logged since 2002. Members do

not just buy this - they use it.

IDShield
Identity protection trusted by 3.9 million

people since 2003, with up to $3 million in

identity fraud protection.

Why this belongs in a blueprint about income: you are not asking anyone to trust a promise.

You are offering membership in a company with a fifty-year record of answering when families call

- and, on the pages ahead, a system for putting it in front of the people who need it.
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W H AT  D O E S  N O T  W O R K

Three traps that keep capable people stuck
If you have already tried to earn extra money after 60, you have probably met at least one of these. None

of them fail because you failed. They fail because the model is wrong.

Trap 1 - Trading hours for dollars, again

A part-time job puts a boss and a schedule right back into the retirement you worked decades for.

The pay is fixed, the flexibility is not real, and the moment you stop showing up, the income stops.

You left that trade once. There is no reason to make it again.

Trap 2 - Trying to build everything from scratch online

Websites, funnels, videos, social media every day - the internet makes it sound simple and then

hands you a second full-time job learning technology. Most people do not quit because the idea

was bad. They quit because they were asked to become a marketer, a designer, and a tech

department all at once.

Trap 3 - Chasing friends and family

Old-school selling says to list everyone you know and work through it. In practice, it strains the

relationships you value most and runs dry in a few weeks. If a method makes you dread your own

family gatherings, it is not a business. It is a countdown.

The pattern underneath all three: you are doing every job yourself, starting from zero, with no

system underneath you. The blueprint on the next page flips that. The system does the heavy

lifting. Your job is the human part - conversations.
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T H E  B L U E P R I N T

Five steps, in the order they actually work

1
Start with a service families already need
You are not convincing anyone to want something new. Everyday legal questions and identity theft

are problems families already have - a will that never got written, a contract nobody reviewed, a

landlord dispute, a stolen identity. Offering affordable access to legal help and identity protection

meets a real need, which is why the conversation feels like help, not a pitch.

2
Plug into a system instead of building one
The pages, presentations, follow-up, and training are already built. People find the information,

watch it, and raise their hand when they are interested - the system handles the explaining. You

never build a funnel, design a website, or learn a new platform to get started. On our team, that

support has names: the Team Toolbox, where every script, link, and training call lives in one place;

a Start Here kit that walks you through setup in the right order; and a place in the team's lead

rotation, so the people who come through this system are shared with the team in turn.

3
Have conversations, not campaigns
When someone has already seen the information and asked to talk, your only job is a relaxed,

honest conversation: what they need, whether it fits, and what happens next. No scripts memorized

word for word, no pressure, and a clear conscience when the answer is no.

4
Let the system duplicate for you
When someone joins you, they do not start from zero either. They plug into the same system, use

the same presentations, and talk with people the system brings in - with your guidance and shared

credit for the work. That is how a small team grows without you carrying every conversation

yourself, and how new people can contribute from their first week. Each new Business Builder also

gets a 60-Second Pitch package personalized with their own name, photo, and LegalShield site -

real marketing tools from day one, not a blank page.

5
Protect first - including yourself
Most people building a second income skip the foundation: a current will, the right documents in

place, and protection against identity theft. Build on solid ground. It is good practice, it is the honest

way to offer the same protection to others, and it starts with your own household.

Notice what is missing from these steps: posting every day, cold messages to strangers, and

bothering your family. They are missing on purpose. Interested people come to the conversation -

you do not chase them to it.
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T H E  B L U E P R I N T,  I N  Y O U R  W E E K

What a realistic week looks like
This fits around your life - grandkids, travel, church, golf - not replace it. A steady, ordinary week looks like

this:

Time What you are doing

2-3 short blocks Conversations with people who asked to talk, using the system

presentation

30 minutes, twice Checking in with your team and helping new people get started

Weekly training calls Live Team Pinnacle training calls with your team - the system and the

skills improve together

The rest of the week Yours. That is the point.

Is this for you? A 60-second self-check
Read these honestly. They are not a test you pass - they are how you know whether a conversation is

worth your time.

If most of those sound like you, the next step is simple - and it is not a commitment. It is a short

application and a conversation, so both sides can decide whether this is a fit.

Want to work with our Business Team?
Tell us a little about yourself and what a second income would do for your family. One of our

Business Builders will reach out for a relaxed conversation about the system, the training, and

what getting started involves. If it is a fit, we will help you take the first steps. If it is not, no

pressure either way.

SecureLegalBuilder.com

Prefer to start with a question? Reply to the email that sent you this guide, and one of our Business Builders will

answer it.

Important note: This guide is educational information about a business model, not financial, legal, or tax advice, and not a guarantee of income

or results. Any business involves risk, effort, and time. LegalShield plans are provided by PPL Legal Services, Inc. and its subsidiary companies;

plan benefits and availability vary by state. Reviewing the official company materials and compensation disclosures is part of the application

conversation, and you should read them before making any decision.

I want a second income that fits my schedule, not one that owns it✓

I believe helping families get legal and identity protection is real work worth doing✓

I would rather follow a step-by-step system than figure everything out alone✓

I am willing to have a few honest conversations each week✓

I understand this builds over time - it is a business, not a lottery ticket✓

I am coachable, and I can show up consistently✓
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